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Growing Outsourcing Revenues
- Sales Readiness Essentials -

1. Key elements of a sales readiness

Sk plan
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Jﬂ[fs 2. Examples of sales readiness best
practices

3. Five most important measurements to
tracking sales success

4. Old rules and new tools: what still
applies in the 2.0 world and how to
make it work
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Qutsourcing World Summit®

1988 Panthers 2007 Panthers
Roster: 53 Players Roster: 67 Players
Avg Wt: 171 Ibs. Avg Wt: 201 Ibs.
Over 200 Ibs: 7 Players Over 200 Ibs: 27 Players
Heaviest: 230 Ibs Heaviest: 290 Ibs

Lightest: 125 Ibs Lightest: 150 Ibs
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