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Why did you decide to outsource?
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²Ƙŀǘ ƛƳǇŀŎǘ Řƻ ǘƻŘŀȅΩǎ ōǳǎƛƴŜǎǎ ŎƻƴŘƛǘƛƻƴǎ 
have on planned outsourcing activities?
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What do you look for when 
evaluating an outsourcing provider?
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What suggestions do you have for 
providers trying to establish a 

dialogue with outsourcing buyers?



2009 The Outsourcing Institute

¢!YLbD hL hb ¢I9 wh!5ΧOutsourcing 2.0: From Theory to Reality
Are you still doing it the old fashioned way?

London, Dallas, San Francisco, Miami, Washington DC, New York, Chicago

Outsourcing 2.0 - the new outsourcing and what it means to you - your 
strategy, your process and your career.     aƻǊŜ /ƛǘƛŜǎ ŎƻƳƛƴƎ ǎƻƻƴΧ

Check out www.outsourcing.com/roadshow

With the largest outsourcing network in the worldand the
most trafficked outsourcing portal on the internetat 
Outsourcing.com, OI is the go-to-source for those seeking 
targeted sales and marketing traction and ROI in the 
outsourcing space. 

If you need:
- Qualified Outsourcing Leads, 
- Exposureto outsourcing decision-makers
- Thought Leadership opportunities Contact Jared Gleason at 516-279-6850 x712 or 

e-mail jgleason@outsourcing.com to request an 
overview summary on promotional vehicles.

http://www.outsourcing.com/
mailto:jgleason@outsourcing.com


Outsourcing 2.0 Roadshow

London October 8, 2009 Register

Dallas October 13, 2009 Register

San Francisco October 15, 2009 Register

Washington, DC November 12, 2009 Register

New York City December 3, 2009 Register

Chicago December 8, 2009 Register
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To Discuss: 

Dan.Hudson@3forward.net

For Information: 

Sales Readiness 2010 Workshop

Sales Readiness 2010 Workshop

mailto:Dan.Hudson@3forward.net
http://3forward.com/sales-readiness-2010-workshop/


The Outsourcing Institute Group

3forward ςSales Readiness

OI

3forward

The OI Roadshow

3forward Sales Leaders Blog

Other
оŦƻǊǿŀǊŘΩǎ bŜǿTools Directory

hLΩǎ wŜŎǊǳƛǘƛƴƎ IƻƳŜ tŀƎŜ

Outsourcing 2.0

Resources

12
The Outsourcing Institute / 3forward
All Rights Reserved

http://www.linkedin.com/groups?about=&gid=2114723
http://www.linkedin.com/groups?about=&gid=2114723
http://www.linkedin.com/e/vgh/2414575/
http://www.linkedin.com/e/vgh/2414575/
http://www.linkedin.com/e/vgh/2414575/
http://www.linkedin.com/e/vgh/2414575/
http://www.facebook.com/pages/The-Outsourcing-Institute/61204312621
http://www.facebook.com/pages/3forward/78670539605
http://www.outsourcingintelligencenetwork.com/app/index.php?id=51
http://www.outsourcingintelligencenetwork.com/app/index.php?id=51
http://3forward.com/sales-leaders-blog/
http://3forward.com/old-school-new-tools/
http://3forward.com/old-school-new-tools/
http://3forward.com/old-school-new-tools/
http://www.outsourcing.com/content.asp?page=01v/jobalert/index.html&nonav=false
http://www.outsourcing.com/outsourcing2/


Sales Leader Series ςFall 2009

Escaping Pipeline Purgatory - click to view Sept, 17 2009

Creating Qualified Opportunities (Not Just Leads)  - click to view September 24, 2009

Sales Readiness for 2010 ςclick to view October 1, 2009

2.0 Sales Tools for the Real World - click to view October 19, 2009

Outsourcing Buyers Panel: ά²Ƙȅ ²Ŝ όwŜŀƭƭȅύ .ǳȅέ 
- click to view

October 27, 2009

Sales Leaders Dream Team - click to register November 5, 2009

Q4 State of the Outsourcing Industry ςBuyers Viewpoint
- click to register

November 19, 2009

13
The Outsourcing Institute / 3forward
All Rights Reserved

http://3forward.com/events/escaping-pipeline-purgatory/
http://3forward.com/events/escaping-pipeline-purgatory/
http://3forward.com/events/creating-qualified-opportunities-sales-leader-telebriefing-2/
http://3forward.com/events/sales-readiness-for-2010-sales-leader-telebriefing-3/
http://3forward.com/events/sales-2-0-for-the-real-world/
http://3forward.com/events/outsourcing-buyers-panel-sales-leader-telebriefing-5/
http://3forward.com/events/outsourcing-buyers-panel-sales-leader-telebriefing-5/
http://3forward.com/events/outsourcing-buyers-panel-sales-leader-telebriefing-5/
http://3forward.com/events/outsourcing-buyers-panel-sales-leader-telebriefing-5/
https://www2.gotomeeting.com/register/362123827
https://www2.gotomeeting.com/register/708712387
https://www2.gotomeeting.com/register/708712387
https://www2.gotomeeting.com/register/708712387
https://www2.gotomeeting.com/register/708712387
https://www2.gotomeeting.com/register/708712387
https://www2.gotomeeting.com/register/708712387
https://www2.gotomeeting.com/register/708712387


Thank You For Joining
Outsourcing Buyers Panel
Sales Leader Series ςTeleBriefing #5

October 27, 2009


