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Sales Leader Series: Hosts and Sponsors

Linked [[}).

Dan Hudson  Linkedfd Frank Casale Maitt Smith Linked

President, Cd~ounder CEO and Founder, EVP, C&ounder
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Sales 2.0 Real World Guest Panel

Jennifer Carmichaetinkedf. Scott Ellis Linked .
Marketing Manager Partner
Tenet Healthcare Corporation BlackBox'echnologies
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Sales 2.@ The Components

Marketing Sales owns
New buyer Ol lesya D ¢ : %harﬁedggoals

behavior nd metrics
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Sales 2.@ The Hype

Sales 2.0 is a seismic shift in Sales and Marketing

Sales 2.0 removes overhead and inefficiencies

Sales 2.0 is a new set of strategic processes where goals are aligned

Sales 2.0 makes it easier to find someone and provide specific solutions |

. /

In Sales 2.0 everyone sells

{ Sales 2.0 is lovpriced tools and easto-use |
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Sales 2. The Pressure

Get fans, bunches of them, as fast as possible

Tweet something (valuable) every hour

Link with everyone

Join groups, host groups, interact with groups

Blog about itg two to three times a week

wSIF R SOSNE2q¢abdcimart Qa of 2 3

Host webinars and events

Post your videos, share your slides

Redo the website and SEO it
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Sales 2.@ The Reality

|ﬁ The buyer process has changed

wEXpect it to accelerate

( Sales is still largely more people than technology

wANd remainsSales ProcesBiven

| Awesome tools are appearing daily

w52y Qi SELISOG tfdzaA yR tfl @&

[ Marketing is back at the table

wShare some quota

| Tools cost is minimal

wResource commitment is not
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Sales 2.@ The Challenges Part 1

Five reasons corporations are failing at social media
http://www.socialmediatoday.com/SMC/13212
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products
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add-water solution and expect that if they create a presencg
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Sales 2.@ The Challenges Part 2
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